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New integrated Metering Solutions
brochure launched:

Step into a world
of difference

To strengthen further our image as global provider of turnkey
products for integrated gas metering solutions, our Marketing
Department has decided to issue a new brochure. This has be-
come a fresh and modern corporate profile, which shows who
we are, what our drives are and what we stand for across the
world! This brochure was produced by a team consisting of

many enthusiastic people.

Metering is our passion

The Essen site in Belgium plays a key
role in serving the international market
as a centre of competence for Integra-
ted Metering Solutions, along with the
UK, Malaysia and India. Integration of
the system by the original equipment
manufacturer is gaining popularity,
especially if the degree of integration
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adds substantial value through cost
savings (maintenance), by reducing the
risk of mismeasurement (uncertainty)
and by fostering higher levels of confi-
dence.

Serving the top segment

A culture of continuous improvement in
product development helps us to en-
hance our reputation. We do not deliver
solutions only fo gas companies — we
serve the top segment, i.e. the calibra-
tion facilities and metrology institutes
themselves. They use our instruments

as a reference to calibrate and certify
other meters. That in itself sends a
message across, making it worth in-
cluding in this brochure.

Your personal copy

We are keen to share the final result
with you. Please do not hesitate to
contact us at: sales@elster-instromet.com
or give us a call at +32 3 6700 700,

so we can send you your personal copy
by post.
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